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The Untapped Market 

1.  Demand for SG is high and growing. 
2.  Supply of this product is well below demand while 

supply of conventional product is already at saturation.  
3.  Product premiums confirm market acceptance of smart 

growth. 
4.  Private sector infrastructure costs and production-built 

housing costs tend to be the same or less expensive for 
these projects—contrary to CW. 

5.  Smart growth development and phasing strategies 
reduces risk 



3 Gregg Logan, Managing Director, Robert Charles Lesser & Co., 
LLC  

“The Market for Smart Growth,” January 2007 



People Turning 65 Annually 
1996-2025 
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Decline in Households with 
Kids  

Household   1960      2000     2025 
With Children    48%       33%      28% 
Without Children  52%       67%      72% 
Single  13%    26%     28% 

Source: Census for 1960 and 2000, 2025 adapted from Martha Farnsworth 
Riche, How Changes in the Nation’s Age and Household Structure Will 
Reshape Housing Demand in the 21st Century, HUD (2003). 
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The Market Is Changing 
Dramatically 



Market premiums for smart growth 

•  Valuing the New 
Urbanism (Eppli & Tu. 
1999.) 
•  11% price premium 

across four Traditional 
Neighborhood 
Developments 

•  13% price premium for 
Kentlands 

•  Analysis period: 1995 - 
1997 

•  Analysis technique: 
hedonic price model 

Source: EPA White Paper: Market Acceptance of Single-Family Housing Units in 
Smart Growth Communities. Mark Eppli, Charles Tu. 2007. 
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Market premiums revisited 

•  Kentlands, Lakelands, and 20878 zip code 
• 4,744 resales between 1997 - 2005 
• Kentlands 16.1% price premium 
• Lakelands 6.5% price premium 
• 1997-2005 year-over-year: 

• Kentlands - sustained premium 
• Lakelands - sustained and growing (9.5% 

between 2002 - 2005) 

Source: EPA White Paper: Market Acceptance of Single-Family Housing Units in 
Smart Growth Communities. Mark Eppli, Charles Tu. 2007. 
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Which Costs More? 
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Infrastructure 

The basic physical systems of a community’s 
population. 

•  Transportation 
•  Water 
•  Sewer 
•  Stormwater management 
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Total infrastructure cost (cost/unit) 

+40.3% +40.3% 

-7.4% 
+33.9% 
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Phasing & Risk Management 

•  Less land & infrastructure to bring all products to 
market in a single TND phase 
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Phase I initial investment 

  ACRES   COST/ACRE  TOTAL COST 

Belle Hall 

TND:        34      $176,749    $6,010,000 

Belle Hall 

CSD:      228      $97,591    $22,250,000 

Source: EPA White Paper: Risk Reduction through development and phasing 
strategies (working project). 2007 

Phase I of the conventional scenario cost 270% more 
than the Phase I scenario of the smart growth scenario 



Smart Growth America is the only national organization dedicated to 
researching, advocating for and leading coalitions to bring smart growth 
practices to more communities nationwide.  

www.smartgrowthamerica.org 

1707 L St. NW Suite 1050, Washington, DC 20036 | 202-207-3355 




